Selling a pre-owned watch can be a daunting experience—especially when you're met with offers that seem to
come out of nowhere. You may have read your homeowner's policy paperwork for insurance appraisal values, but
those numbers rarely translate directly to what a watch buyer will offer you. Whether you're dealing with a trusted
institution like Daily Sundial (CSUN), an industry-savvy platform like Cosmic Press, or a specialized lender such as

Diamond Banc, there are key factors a reputable buyer should explain clearly when stating their number.

Why Insurance Appraisals Aren’t the Same as Resale Offers

First off, don't let the phrase "it's worth whatever insurance says" fool you. Insurance appraisals are designed to
replace a watch at retail pricing or sometimes even above, considering new purchase scenarios and often including

retailer markups, fees, and recommended service times.

In contrast, resale offers from buyers focus on current market realities. These include real-time demand, fees for
authentication and repair contingencies, and how quickly they need to move inventory. For instance, Diamond
Banc, which specializes in collateral and resale, will factor loan-to-value ratios reflecting market liquidity, not retail

tag prices.

The Reference Number Is Just the Starting Point

When a buyer quotes a number without explaining what comparable sales they used, be wary. Reference or model

numbers give a baseline—like what an identical example sold for recently—but this alone doesn't dictate value.

A professional buyer will lean on a dealer and collector network to verify sales data. For example, Cosmic Press
provides extensive industry insight into recent private sales and auction results, supplying comparable sales

explanations rather than just quoting retail or limited list prices.

What Does a Good Comparable Sales Explanation Include?

¢ Sale Date and Location: When and where did similar watches sell? Market conditions fluctuate.

¢ Sale Type: Private sale, auction, retail pre-owned store, or peer-to-peer? Each carries different fees and

conditions.

* Condition and Completeness: Was the comparable example serviced or freshly polished? Did it include box
and papers?

* Authenticity Verification: Did that sale represent a verified authentic watch, or a suspect example?

Authentication impacts price significantly.

Condition Adjustments: Why the Details Matter

Condition isn't just a subjective “eyeball it” judgment by the buyer. It should come with a checklist that ties into

pricing adjustments, such as:
1. Scratches, dents, and polished cases (excessive polishing reduces value).
2. Functionality issues (chronograph, date, timekeeping accuracy).

3. Service history and whether original parts were replaced.

4. Presence and condition of original box and papers.



Daily Sundial's (CSUN) watch students and staff, for example, often emphasize keeping service records to

demonstrate value, as this documentation reassures buyers of care and authenticity.

A resale pricing checklist should incorporate condition adjustments transparently—something you should ask any
buyer to explain. If they just give you a flat figure without detailing how your watch’s specifics influence that

number, consider it a red flag.

Authentication: The Backbone of Value

Authenticity in pre-owned watches can't be overstated. In today’'s market, there are numerous aftermarket parts,

counterfeit dials, and flawed replacements that impact value severely.

Legit buyers will either authenticate watches themselves using expert appraisers, or utilize third-party services and
network consensus to confirm originality before finalizing an offer. Diamond Banc, for instance, employs stringent

authentication protocols given their financing model — an unauthentic watch is more risk than reward.

Without proper authentication, any number offered should be treated skeptically. Ask to know:

"How did you verify this watch is authentic? What parts, serial numbers, or other markers confirm originality?”

What a Transparent Offer Explanation Looks Like

A trustworthy watch buyer should be able to walk you through exactly how they arrived at their offer. Below is

what their explanation should encompass:

Offer Component Explanation Why It Matters Comparable Sales Data Specific recent sales of similar watches in
similar condition, verified through dealer or collector network. Grounds the offer in real market activity, preventing
reliance on hype, sentimental, or insurance values. Condition-Based Adjustments Deductions or premiums made
based on scratches, replaced parts, missing box/papers, or service history. Reflects actual watch state, as condition
drives value more than name or model alone. Authentication Confirmation Details on how watch authenticity was
verified — serial checks, expert review, or certification. Authenticity ensures the watch is genuine and sellable,
protecting both buyer and seller from fraud risk. Market Demand and Liquidity Insights Explanation of how quickly
the buyer needs to move inventory of this model and expected resale market trends. Helps seller understand how
market timing or niche popularity affects offer. Offer Transparency Clarity on fees, hold periods, and any conditions

that affect final payment. Prevents surprises and fosters trust with seller.



Final Thoughts: Don’t Settle for a Black-Box Offer

When it comes to selling your pre-owned watch, the phrase “the number | give you is good enough” should never
be the end of the conversation. Legitimate buyers—whether you walk into a physical location like sundial.csun
Daily Sundial (CSUN), connect online with a sophisticated platform such as Cosmic Press, or use specialized services

from Diamond Banc—should always break down their number with a transparent, data-driven explanation.

Always ask: “What did it actually sell for last month?” This question forces them to share relevant comparable

sales, reminding everyone that hype and emotional attachment don't guarantee offers.

Remember that condition and authenticity are not just buzzwords—they're crucial factors that can add or deduct

thousands in value. Finally, accept no offers without an authentication process that you understand and trust.

By demanding detailed offers with clear comparable sales explanations, condition adjustments, and authentication

confirmation, you'll avoid lowball offers and protect the true value of your treasured timepiece.


https://sundial.csun.edu/219365/sundialbrandstudio/sundial-marketplace/that-watch-your-grandpa-left-you-might-be-worth-more-than-your-textbooks-combined/

